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WIRELESS WISDOM

DISCLAIMER ON FORWARD LOOKING STATEMENTS

This presentation contains statements regarding expectations for the future development of RTX A/S, in particular the
direction of future product development, future revenue, earnings and potential business expansion.

Such statements are subject to risks and uncertainties as various factors, many of which are outside the control of RTX,
may cause the actual development and results to differ materially from the expectations expressed directly or indirectly
in this presentation.

Such factors that may cause deviations between actual results and expectations include, but are not limited to, general

economic conditions and developments including the impact of the @@¥iD LJ Yy RSYA OX OKIy3ISa Ay RSY!
products and services, competition, technological changes, fluctuations in currencies, fluctuatiort®itrachor

supplies as well as regulatory changes.
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STRENGTHROFILE

RTX has a:

A Market-leading positionin wireless solutions
A Proven abilityto develop, innovate and manufacture customized solutions

A Track record of profitable growthconsistently sustained for many years
A Dedicated growth strategy, unleashing wireless wisdom through selected B2B target markets

A Solid business modetith high degree of recurring revenue from loyal customers
A High profitability, thatcan be maintained with the right product mix
A Leverage opportunitywithin the current business setup

A Sustained focus on shareholder valu€FFO invested in value creation or paid back to the shareholders
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RTX AT &ALANCE

RTX is a global company with +25 years of extensive experience and knowledge in designing and

manufacturing advanced wireless sh@hge radio systems and products. Our heritage has provided us with
a unique combination of software and hardware capabilities which RTX leverages with globally recognized
customers, from conceptualization to finished products and modules.

Our business model and strategy for profitable growth builds on these unique core capabiliti®gireless

Wisdomg which we deploy across multiple attractive B2B target markets via an ODM/OEM model. This model

secures recurring revenue and increased resource scalability. Our target markets include ERterAtide

and Healthcare.

7-YEAR REVENUE DEVELOPMENMT

DKK million
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7-YEAR EBITDA DEVELOPMENT

DKK million
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7-YEAR EBIT DEVELOPMENT

DKK million

13/14 14/15 15/16 16/17 17/18 18/19 19/20

KEY RTX FACTS

294

FTEst
30 September 2020

+200

Software and Hardware
specialistTEs

+2.5m

Full ODM products delivered
in 2019/20

+0.4m

Modulesand parts
deliveredin 2019/20
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AGENDA

= S

Business Update

Financial Update Q3 2020/21

Recap: RTX Business Model & Growth Strategy
Q&A Session

Peter Rapke Morten Axel Petersen
Presiden& CEO CFO
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BUSINESBPDATE)3 2020/21

A Demandsituation appear to be normalizing and improwr@3 revenue increased 36% over Q2 and 97% over
Q1. COVIRI still impacting some stdegments/customers, but impact is decreasing.

A Supply chaiissues from electronics component scarcity and disruptions to global logistic chains continue to
challenge deliveries and has thus shifted approx. DKK 40 million of revenue from Q3 to Q4.

A Enterpriseevenue in Q3 impacted by COMI®as customer inventory replenishment has been relatively low for
some customers, however many customers showing sign of recovering demand. Revenue significantly impa
by supply chain challenges. First product deliveries under newest framework agreement commenced in Marc
(Q2) and were finalized in Q3.

A ProAudiaevenue in Q3 also impacted by COWeDwith certain customers challenged by reductions in live
events. All in all, recurring revenue from product sales and royalties has inardagddwer revenue from
engineering services in line with productization strategy. First product deliveries under newest framework
agreement started, picking up during Q4.

A Healthcargevenue in Q3 increase over previous quarters but is below last year (where revenue was significantly
boosted by the COWII® outbreak leading to unusually high demand for patient monitoring systems).

A Gross margidecreased in Q3 with significantly lower share of revenue from engineering services revenue angd
due to higher component costs with the scarcity in the global electronics industry.

A Continued focus onost managemerdnd resource utilization across the RTX organization.

A Full yeaoutlookmaintained. Demand situation is strong with Q4 having the highest ever order backlog for a
j dzlf NISNJ Ay we¢- Qa KAald2NR® | 26SOSNE GKS adzll) & OK
and therefore the supply situation creates higher uncertainty around outlook than normally. )

A Longerterm growth opportunitiesfrom ODM/OEM framework agreememesnainintact ¢ keyframework
agreementcustomerscontinueto investinto the cooperationwith RTX awellas RTXontinuingstrategic

. . August 20211 IR Presentation 7
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OUTLOOK 2020/2MAINTAINED
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Original Outlook Updated Outlook
DKHKnillion Result 2017/18 Result 2018/1¢  Result 2019/20 2020/21 2020/21 (22 Apr 21)
Revenue 475.3 560.3 555.9 545¢ 600 450- 500
EBITDA 83.1 100.2 108.2 95¢ 120 30-55
EBIT 74.9 86.7 83.6 63¢ 90 0-25

Uncertainty regarding actual developments in 2020/21 is higher than in recent years. With the current knowledge ay@RNisigiintains the expectations

for the year as revised in April 2021.

Since announcing the revised expectations for the 2020/21 financial year in April, demand has improved as expectedaeanparaad the year and now
demandin itself supportsa revenue performance in the top end of the announced expectatibe$ore the impact of supply chain challenges and component
scarcity. However, the situation with component scarcity in the global electronics industry and other global supplyscpatestigend will also impact Q4 of
2020/21 and thus continues to create a larger than normal uncertainty around the outlook for the financial year. Timeimxadithie receipt of components
will impact the exact timing of production and thus of delivery around the end of the financial year, thereby creasirggithiah normal uncertainty. The
outlook assumes that the impact of component scarcity and supply chain challenges on revenue in Q4 of 2020/21 (by pas&tpoaiirgm Q4 2020/21 into
Q1 2021/22) is not larger than the amount of revenue which was postponed from Q3 2020/21 into Q4 2020/21.

As described in the annual report in the section concerning risk management, RTX is relatively highly exposed todaaegnasia considerable part of the

revenue is settled in US dollars.
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DEMANDINCREASINGUPPLPOSTPONINBEVENUE

Revenue by quarteiDKK million)

180-230

Global supply
shortages
postpone 40
mDKKrevenue
to Q4

Global supply

shortages

postpone 30

mDKKrevenue 121

to Q3
'

covIBaLo
outbreak in
China
157 postpones 20
149 mDKKrevenu
138 to Q3
128
116 I I 113
Ql Q2 Q3 Q4 Q1
2018/19 2019/20
Q3 over Q1 growth, reported: 28% Q3 over Q1 growth, reported: 24%
Q3 over Q1 growth adj. for supply issu@8% Q3 over Q1 growth adj. for supply issue8%

| I
Q1

Q2 Q3 Q4 outlook
2020/21
Q3 over Q1 growth, reported: 97%

Q3 over Q1 growth adj. for supply issué4:3%
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(Data->mode)) —PIN_SAMPLE_IDX_LEFT]); WIRELESS WISDOM

Data->LeclInput = *(Data->inyyt << Data->Shiftvalue: +

|
#else
Data->LeciInputRef = *(Data->in_pin[1,
fendif

Data->PLevPreRxInput = Data->LeclInput

sData->LeciPlevDetTx);
2(8Data->LeciNlevDetTx);
2(8Data->LeciPlevDetRx);
2(8Data->Lec1PlevDetRxConv);
2(8Data->PlevDetRxPre);
12 (8Data->PlevDetRxMu) ;

/. FINANCIAUPDATE
Q3 2020/21

sLecl.rat2) <« 1);
((int32_t)(pata->Lec

Plvlpost = MINABS325(Data->LeciPlevDetRx.
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GROUP FINANCIAL HIGHLIGHTS Q3 2020/21

REVENUE EBITDA EBIT EBITDAMARGIN CFFO EQUITY RATIO
Dkk121 kK10 DKK3m 8.3% DKK22m 59%
REVENUE EBITDA EBIT
DKKm DKKm DKKm
40 40
160
14218 30 30
. . :
60 10
40 10 .
: ‘A B " —

Q3 16/17 Q3 17/18 Q3 18/19 Q3 19/20 Q3 20/21 Q3 16/17 Q3 17/18 Q3 18/19 Q3 19/20 Q3 20/21 Q3 16/17 Q3 17/18 Q3 18/19 Q3 19/20 Q3 20/21

ENTERPRISE REVENUE PROAUDIO REVENUE HEALTHCARE REVENUE

DKKB2Zm DKK20m DKK1L3m
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GROUP P&L Q3 ANDNEMONTHY9M) 2020/21

DKKmillion Q320/21 Q319/20 9M20/21 9M 19/20
Revenue 120.6 1585 270.4 399.5
Cost of sale -59.8 -72.6  -129.3 -171.8
Gross profit 60.8 85.9 141.1 227.7
Gross margin % 50.4% 54.2% 52.2% 57.0%
Other external cost -12.9 -13.5 -40.5 -40.6
Staff cost -44.3 -41.1 -1354 -136.0
Value of work transferred

to assets 6.4 7.7 22.1 20.6
EBITDA 10.1 38.9 -12.7 71.7
Depreciation, amortization

and impairment -7.1 -6.3 -20.9 -17.0
Operating Profit (EBIT) 3.0 32.6 -33.6 54.6

A Revenudn Q3 was impacted by COVID affecting certain customers/stgegments,

but the demand situation appear to be normalizing and revenue has increased
considerably over Q1 and Q2. However, component scarcity and logistic challenges has
had a negative impact on revenue and has postponed revenue of approx. DKK 40
million into Q4. Therefore, revenue decreased by 24% compared to last yatr an

FX corrected decrease of 17Eaterpriserevenue declined by 26% to DKK 82 million
impacted by supply chain challenges and by some customers having lower inventory
replenishment; however many customers starting showing increasing demand.
ProAudiorevenue declined by 16% to DKK 26 million primarily due to lower revenues
from engineering services while recurring revenue from product sales and royalties
increasedHealthcarerevenue decreased 28% to DKK 13 million as the comparative
revenue in Q3 of last year was significantly boosted by the GO%/titbreak which

led to unusually high demand for patient monitoring equipment.

Thegross margirin Q3 decreased to 50.4% (from 54.2%) primarily due to changes in
the revenue mix with a lower share of revenue from engineering services and
secondarily due to higher component costs with the scarcity in the global electronics
industry.

Cautious management afpacity costzontinued in response to COVID and the
resulting uncertainty. Therefore, capacity costs for 9M is at the same level as last year.
Resources are being prioritized internally to ensure focus on the development activities
with the highest potential for RTX and our customers and other costs such as travel,
fairs, external assistance ettontinues ora lower level.

EBITDANdEBITin Q3 decreased compared to last year primarily due to the lower
revenue level, however, increased over Q1 and Q2.
August 20211 IR Presentation| 12



GROUP BALANCE SHEET

DKKmillion 30 Jun 2021 30 Jun 2020
Assets

Total intangibleassets 74.7 62.€
Total tangible assets 86.S 53.¢
Other nonrcurrent assets 8.1 9.t
Inventories 23.4 19.4
Receivables 125.7 143.7
Cash and cash equivalents 117.¢ 210.t
Total assets 436.1 499.7
Liabilities

Equity 257.2 328.:
Non-current liabilities 73.7 58.¢€
Current liabilities 105.1 112.¢
Total equity and liabilities 436.1 499.7
Equity ratio 59.0% 65.7%

RT3

WIRELESS WISDOM

Intangible assetsncrease due to the continued investments in own financed
development projects (primarily wireless headsets &idAudioproduct
solutions).

Tangible asseticrease due to a new/prolonged lease agreements for RTX
facilities (with the lease agreements capitalized) and due to investments into
equipment and leasehold improvements.

Receivableslecrease over last year due to the lower revenue in Q3 compared to
last year.

Cash and cash equivalenp®sitively impacted by the cash flow generated from
operations over the past year and negatively impacted by investments as well as
dividends and share btlyacks {66 million).

Equitydecreased primarily due to dividend payment and share-lbaigks during
the past year.

Non-current liabilitiesincrease due to the new/prolonged lease agreements for
RTX facilities.

Solidequity ratio despite share buypacks and dividends over the past year and
despite the effects from IFRS 16 with increasing calculated leasing debt from the
new lease agreements for RTX facilities.
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GROUP CASH FLOW

DKKmillion 9M 20/21 9M 19/20 A Positivecash flow from operations (CFF@®)9M. Negatively impacted by the
earnings performance and positively impacted by the working capital

CasHflow from operations (CFFO) 32.0 78.4 development with the revenue level affecting receivables.
Cash flow from investmenits 14.5 -27.8 _ _ . o

A Cash flow from investments 9M 2020/21 into capitalized development
CasHlow from financing activities -70.0 -65.8 activities (intangibles), primarily into wireless headsets BrmAudioproduct

- solutions, and into equipment and leasehold improvements. Included in the cash

Change in cash -23.6 -15.3 flow from investments are sale of current securities in the trading portfolio

during Q2 and Q3 to fund share bbgck.
1) Including sale of current securities in the trading portfolio in 2020/21 with net irBp&2020/21 of
DKK 48.7 million (9M 2019/20: DKK milliong i.e. acquisition of current securities).

A Cash flow from financing activities 9M primarily comprise payments to
shareholders with dividends of DKK 20.7 million paid as well as from the share
buy-backprogrammeinitiated on 25 November 2020 with a DKK 44.8 million
buy-back during the first nine months of 2020/21.
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CAPITAL STRUCTURE, DIVIDENDS AND SHARACKZY

DISTRIBUTION TO SHAREHOLDERS Announcedlistribution toshareholdersn 2020/21:
Dk million ADividend for FY 2019/20 of 2.5 DKKdre(unchangedevel) ¢paid after AGM 28
January2021.
71.0 70.7

ADKK 50 milliosharebuy-backprogrammeannouncedunning from 25 November 2020
to 30 September 2021. As per 20 August 2021, DKK 49.1 millionmbidprammehas
beenexecuted

61.5

Share

44.4 Buy-Back

534 40.6
362 RTX policy fatapitalstructureand distributions teshareholders

2r ABalancing (a) theeedto maintainsufficientfinancialflexibility to realisestrategic

19.2
objectivesaswell as to handlecustomerrequirementsand workingcapitalfluctuations
171 210 20.7 ICE)){in/(ijdends with (b) ensuringa capitalstructure supportingattractivereturns toshareholders
AFrom the end of the financial year 2021/22, RTX targets a net liquidity position (total
16/17 17/18 18/19 19/20 20/21e cash funds plus current securities less any bank debt) of approximat&%-of
revenues.

ARTX aims to pay out a dividend corresponding to approximateBb%& of the annual
net results after tax). Modifications to the capital structure will primarily be done via
share buybacks.
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WHAT WE DO

Enterprise

In the Enterprise segment, RTX designs, develops, and

manufactures wireless IP telephony products and

sub-systems that are used in communication systems

for professional use, e.g. in office environments,
call centers, retail or storage facilities etc.

With focus on system integration across
products, our portfolio is supplied on both

an ODM and OEM basis and includes *
headsets, handsets, base stations, %
repeaters, location beacons, and
advancectloud-basedtools.

-

RT3
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ProAudio

In theProAudiosegment, RTX designs,
develops andmanufactureswireless
systems for our customers; focusing
primarily on deliveringoutstanding
sound quality in higldensity orotherwise
challengingadio environments Products
ranges frommodules and circuit boards
to full ODM products all featuring RTX
software and include e.g. wireless
microphonesconferencesystems,
contentcreationsolutions,intercom
systemsgamingproducts etc.

Healthcare

In the Healthcare segment, Ra@i&signsdevelops
andmanufactureswireless modules and products
usedfor continuouspatient monitoringin hospitals;
primarily in critical care or acute settings. We
provide design and development support as well as
actualmodules subcomponents aneénd products
on an ODM basis for thairelesssolutions.
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RTX BUSINESS MODEL FOR I

CONTINUED PROFITABLE GROWTH

Leverage effect for
profitable growth

/" RECURRING REVENUE "\
FROM ODM/OEM MODEL FOR
INCREASED RESOURCE SCALABILITY

Deployment in attractive @

BZB target markets ENTERPRISE ;HEALTHCARE PROAUDIO

R WIRELESS WISDOM
Core Capablhtles EXPERTS IN SHORT-RANGE DIGITAL

WIRELESS TECHNOLOGIES
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ODM MODEL OPERATED VIA FRAMEWORK AGREEMENTS
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ILLUSTRATIVE RTX BUSINESS CASE BY PRODUCT ¢ FERCONEECOMBINATION OF PRODUCT AND CUSTOMER

A
Effort and Revenue — Revenue Engineeringeffort
ODM/OEMRevenue
Startup for
replacement
NRERevenue product
Years
YEAR1 | YEAR 2 ' YEAR3 | YEAR 4 YEAR 5 ' YEAR 6 ' YEAR 7 ' YEARS | :
DEVELOPMENT PHASE RAMP PHASE MAIN PHASE END OF REPLACEMENT
LIFE PRODUCT
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CURRENTLY EIGHT FRAMEWORK AGREEMENTS fR&2

VARIOUS LIFE CYCLE STAGES

EIGHTLARGE FRAMEWORK AGREEMENTS CONSTH49% MEGREVENUES IN 2019/20 (UP FROM 57% IN 2018/19)

€Older  lrgacst 1. Enterprise  Reasonablgtable
2 Enterprise customerforecasts (under

framework agreements . normalcircumstance)s
3. Enterprise .
rom established
4. Healthcare customerssome but
lower, quarter-on-quarter
fluctuationsin product
. sales
Framework agreements 5. Enterprise Customeforecasts
. 6. Enterprise not yet stable inramp
announcedduring 2017/18 p A ————
quarterfluctuations
in productsales
Framework agreements Noproductsales in = = 5o A dio
developmenfphase .
announcedQ4 2018/19 (someNREevenuy 8- ENterprise
DEVELOPMENT PHASE RAMP PHASE MAIN PHASE MAIN PHASE RENEWED

(REPLACEMENT PRODUCT)

Note: The life cycle stage will vary for individual products for the
same customer, the above is therefore an approximation for the August 2021 | IR Presentation | 20
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WHO WE WORK FOR (EXAMPLES)

einfach| perfekt |kommunizieren
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RTXGROWTHSTRATEGNW TARGE MARKETS

RTX TODAY: REVENUE BY TARGET MARKET SEGMENT 2019/20

RTX GROWTH STRATEGY UNTIL 2022/23

TOTAL RTX REVENUE

556 DKKm

" RTX CAGR",

HEALTHCARE

PROAUDIO

69% a
:

ENTERPRISE

15-year revenue CAGR (2028).
2 Continuous patient monitoring (CPM).

STRENGTHEN POSITIGHMEALTHCARE

A Continue to expand existing centralized €Bi&iness by expanding
share of value chain via broadened portfolio of ODM/OEM products

A Expand into decentralized CPM

UTILIZE UNIQUE POSITICRRAAUDIO
A Leverage unique technology into recurring revenue via ODM/OEM model
A Lead the transition to digital wireless in pro audio markets

EXPAND LEADERSHIP AND GROW INTO ADJACENTERPRISE

A Continue to gain market share and drive market consolidation

A Drive recurring revenue from losigrm customer agreements via pure
play ODM/OEM model

A Utilize system integration as competitive advantage

A Leverage Enterprise leadership position and sector expertise to establish
a presence in adjacencies, suclBas Headsets
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LONGTERM FINANCIAL AMBITIONS

The growth strategy of RTX is expected to lead to continued profitable growth, however, current macroeconomic voleslity caus
I LI N¥EtfSt aKAFTFOE 2F GKS FYOoOAGA2YyA o0& 2yS &SIH NJ

THE AMBITIONS AND CURRENT MACROECONOMIC CLIMATE

Ly fFad &SFkNRa ! yydz f wS LiReNdfinaficiaNambitions forkgrewifzandveérnings fof yhe thagedienvdd ffoth th&end of 2018/19 up until and including the
financial year 2021/22. While RTX's growth strategy with increased recurring revenue from an increasing number of largme@Biework agreements remains intact, the global economic
volatility and uncertainty caused by the CO\M®pandemic impacts the time frame for realizing the ambitions. Therefore, thetiams remain unchanged, however, the last year of the

ambitions is now the financial year 2022/23 ®S® | G LI NI f f St aKAFGE 2F GKS | YoAGA2ya 2F 2yS &SI NP
ASSUMPTIONS
ORGANIC REVENUE GROWTH EBITDA MARGIN

The longterm financial ambitions are based on

constant currencies with the ambitions especially
AVE RAG E O I: _]LB% 18-20% being sensitive to the USD/DKK exchange rate.
They are also based on the current macroeconomic
and political climate, where major developments
P A U NTI L 2022/23 BY 2022/23 may impact the ambitions. Specifically, it is
e expected that COVAD9 and the resulting global
ORGANIC REVENUE GROWTH EARNINGS (EBITDA MARGIN) economic consequences will be impacting only the
L FAaSR 2y GKS AGNI G538 2F RS IGivénand ifrdermrever@eigroits AréBohsS 44 6A & R2 Y flng\nglal year 2020/21. The ambitions are also

. : . . baSed on stable raw material prices and suppl
selected B2B target markets for growth via recurring revenue, and given the leverage effect of increased chain performance and availaltj)ility. Furtherpr?oﬁe

and based on execution of existing and new framework recurring revenue on the scalability of human that the longterm financial ambitions are on
agreements, it is the ambition of RTX to grow revenues resources and other costs, it is the ambition of average until / by 2022/23 and that growth rates
organically by an average of18% p.a. in the period from RTX to realize an EBITDA margin ¢fQP8 by and margins realized in the interim years may vary
2019/20 up to and including financyedar2022/23. the completion of fiscal ye@022/23. from year to year.
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Q&A SESSION
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